We get the deal done.

CASE STUDY

Sertion acquired Ngrhalne VVS

Translink Corporate Finance served as financial and strategic advisor to Sertion in the acquisition of Ngrhalne VVS.

TRANSACTION ANNOUNCEMENT

The acquisition of Ngrhalne VVS is fully aligned with Sertion’s long-term growth strategy. The company strengthens the
organisation with expertise and capacity and contributes to the continued development of the offering in the Nordic market.
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Advisor to the buyer

Translink Sweden: Fredrik Ullberg
Translink Denmark: Henrik Schragder
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