CASE STUDY

We get the deal done.

Hawk Infinity Software acquired Nordic BIM Group

TRANSACTION ANNOUNCEMENT

Translink advised Evolver Equity
on the sale of Nordic BIM Group
to Hawk Infinity Software

Hawk Infinity Software Norwegian
investment company focused on
long-term value creation through
strategic ownership in scalable,
growth-oriented businesses

Nordic BIM Group is a leading
Nordic provider of Building
Information Modelling (BIM) and
Life Cycle Assessment (LCA)
software and services
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Advisor to the seller

Translink Corporate Finance advised Evolver Equity on the sale of Nordic BIM Group to Hawk Infinity Software Translink
Corporate Finance acted as exclusive financial advisor to Finnish private equity firm Evolver Equity in the successful sale of
Nordic BIM Group (NBG), a leading provider of Building Information Modelling (BIM) and Life Cycle Assessment (LCA)
software solutions in the Nordic region, to Hawk Infinity Software, a Norwegian investment company.

Founded through the consolidation of three national players by Evolver, NBG has grown into a pan-Nordic leader in the digital
built environment. With revenues exceeding EUR 23 million in 2024 and a strong footprint across the AECO sector in Finland,
Sweden, Norway, and Hungary, NBG is the world’s largest distributor of Archicad and continues to shape sustainable building

practices across the region.

» Translink advises Nordic BIM Group, a portfolio
company of Evolver Equity, in its sale to Hawk
Infinity Software

« The transaction marks a successful exit for
Evolver and secures a new owner for NBG to
continue its growth and impact in digital built
environment

» Evolver was highly satisfied with the outcome of
the transaction, which exceeded the fund’s return
target

Finland: Pontus Backlund, Ruben Moring, Tomi Mustonen
Norway: Laif Larsen

“Translink brought a combination of
strong sector insight and pragmatic,
cross-border execution capability to the
transaction, and were genuinely easy to
work with throughout the process. We
valued their deep understanding of the
B2B services space, their ability to
navigate a multi-country process
smoothly, and their collaborative
approach. Their support was instrumental
in getting the deal done.”

Erik Flodin, Partner at Evolver Equity
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