We get the deal done.

CASE STU DY Monterro acquired a stake in PLAYipp

T RA N S ACT I o N A N N o U N c E M E N T PLAYipp provides digital signage and meeting room solutions to over 2,500 public and private sector customers, primarily in

Sweden, with strong growth and recurring revenue. Monterro, a specialist in scaling Nordic software firms, actively collaborates
with its portfolio companies and has a proven track record with businesses like Pointsec, Episerver, and Lime.

Translink acted as the advisor to

PLAYipp on its sale to Monterro
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Fredrik Ullberg, Anton Danielsson, Caspar Hedman - Richard Hall, PLAYipp
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