We get the deal done.

CASE STU DY LYYT acquired by Vaaka

T RA N s ACT I O N A N N o U N C E M E N T Translink Corporate Finance acted as the exclusive financial adviser to the owners of Lyyti in the sale of their company to

private equity house, Vaaka Partners.

Translink advised Lyyti Oy in the
acquisition by the Finnish private

equity house, Vaaka Partners. T @
advised Oppigards Bryggeri AB » Lyyti has nearly quadrupled its revenue over the past five years and “Translink saved us from burning
in its sale to Roko JUNE 2012 employs more than 50 people.

out during an intensive six-month

GRS
period and spared hundreds of

» Vaaka Partners was attracted to Lyyti's profitable and fast-growing

Lyyti provides a web based B2B SaaS bgsiness, customer base, and existing integratioAnsAwith global working hours from our company
software solution for collecting VAA K A mf'arAketmg automation gnd CRM platforms, aligning with its €225 by taking full responsibility of the
and managing participant data PARTNERS million Buyout Fund [l investment strategy. project. | am extremely satisfied
ZZSZ:ZZ 'sn(;tjt?(l)r;i z;r:]jrray pf Sia . Tra nslink"s expertise in ma_naging complgx transactions, maintaini_ng with the coopera'flor! and_‘?Utoome'
Integrations for efficilint — o T |nfprmaT|on flow, 'and craftlr;g a_clear equity groy\{th story resulted in Thanks to Translink’s ability to
Darticinadt datarrinduero Y | i J a final bid approxmately 50% hlgtjer than the |Q|t|a|_offer, crunch nun'!bers and make .se.nse
Shd Analysts demorptratmg the value of a well-structured, niche-focused of complexrty as well as eff|C|entIy
narative. control multiple simultaneous
TRANSLINK processes during the project was
Vaaka Partners is a Finnish Advisor o the el at a high level, we were able to
private equity house focussed on concentrate on the essentials.”

the Nordic mid-market segment

- Petri Hollmén, CEO of Lyyti
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