We get the deal done.

CASE STUDY

Velux acquired Vitral A/S

Translink acted as advisor to the owner of Vitral A/S (Vitral) in the sale to the fast-growing VELUX Commercial business unit.
T RA N S ACT I O N A N N O U N C E M E N T Established in 1956, Vitral offer flexible roof glazing systems for the commercial market. The company was sold in 2005 to
private investors. In combination with the recent acquisition of the JET-Group, the VELUX Group obtains an even stronger
position in the commercial roof light market, totalling 1,100 employees across 13 markets. Vitral strongholds were Denmark and
the UK, while entry into other markets had proven slower with the level of resources available.
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- Jens Borelli-Kjzer, managing director and
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