We get the deal done.

CASE STUDY

Villmann Group acquired Emerwa

This was a creative transaction and as such, the valuation structures were key to the deal’s success. The transaction was an

T RA N s ACT I O N A N N o U N C E M E N T attractive one for both parties: seller and buyer. In total, the project duration was a little over 2 years. Translink acted as lead

advisor to the shareholders of the Villmann Group. The clients were extremely pleased with how Translink led the complex
sales process.
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- Ines Villmann-Doll, Managing Partner of Villmann Group
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